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INTRODUCTION  

 The General clauses of the Contract Act, 1872, 
could not suffice the needs and demands of 
the growing business economy.  

 To deal with new principles and regulations, 
the Sale of Goods act was formed. 
 

Enacted by Date of 

Enactment 

Date of 

Commencement 

Imperial 

Legislative Council 

15 March 1930 1 July 1930 

SALE OF GOODS 
ACT, 1930 

Did you Know? 

The Act of Sale of Goods Act is heavily 

borrowed from the UNITED KINGDOM’s 

SALE OF GOODS ACT 1893, during the 

British Raj. 



 

 

 

The Potential Buyer and Seller came into the 
Contract for Sale. 

 

 

 

  

Yes, Sure! 
Thank You! 

Sir, Please Pay 
Rs. 2,000/- 

 

Did you Know? 

 This framework was later adopted by 

the Government of Pakistan as a 

piece of legislation after partition. 

 The Act also applies on the 

Bangladesh, as the Sale of Goods 

Act,1930(Bangladesh). 



Flow Chart for Sale of Goods  

1930 
Enforcement- 
1st July 1930 

Amendment - 23rd Sept.1963 

Renamed - Sale of Goods Act, 
1930 

1930 
Separate Act - The Indian 
Sale of Goods Act, 1930. 

Enactment- 15th march,1930 

1963 

Inclusion – J&K 31st oct. 2019 

(J&K Reorganisation Act,2019) 
2019 

Sale & Purchase of Goods 
– Regulated by Indian 
Contract Act, 1872 (S.76-
123) 

1872 



  

TRANSFER OF PROPERTY ACT,1882 

This legislation regulates with the provision 
of transfer with Immovable Property in India. 

THE INDIAN CONTRACT ACT,1872 
This legislation works on the circumstances in 
which promises made by the parties to a contract 
shall be Legally binding. 

THE SALE OF GOODS ACT,1930 

This legislation regulates the transfer of movable goods 
from seller to buyer, for certain consideration amount. 

DIFFERENT ACTs 
(Dealing with Property) 

 



 

 
 
 
 

 SCOPE OF THE ACT – 

Claims 
and 

Expecta
tion

Duties

Rights

 This Act was introduced with 
the objective of balancing the 
rights, duties, claims and 
expectations arising within the 
strategy of transferring of 
property from Seller to Buyer. 



 Covered under Mercantile Law- 
 
 
 

 
 

English 
mercantil

e law

Statute 
law

Judicial 
Rulings

Common 
usage 
and 

customs

Origins of Mercantile Law 

The Root of Mercantile 
Law through English Law  



  



  



   



SECTION 5- CONTRACT OF SALE HOW MADE. 
Formalities of contract: 
The general principles laid down in the Indian 
Contract Act,1872.  
 

1.  A contract of sale is made by an offer to buy or sell 
goods for a price and the acceptance of such an offer.  

 

2. The contract may provide for the immediate delivery 
of the goods or immediate payment or otherwise 
provided in the Contract of Sale. 



3. Subject to the provisions of any law for the time 
being in force, a contract of sale may be made in 
expressed or implied from the conduct of the parties.  
 
 

 

 

 

Contract for Sale 



4. The transfer of possession and has to be voluntary 
and attainted without fraud or duress. 

 

Consensual

Offer and 
Acceptance

Bilateral

Two parties i.e. 
Buyer and Seller

Cumulative

creates Rights and 
Liabilties for Both



 Contract under statutory compulsion 
Sometimes a contract may not be entered into by the 
normal process of negotiation, but under a statutory 
compulsion. 

 

 

 

 

 

 

 

 

 

 

 

Coffee Board Karnataka v Commissioner of Commercial 
Taxes 

(1988 AIR 1487) 

Held: The compulsory delivery of coffee by the coffee 
growers to the coffee board constitutes a sale and not 
compulsory acquisition, and the state can impose purchase 
tax on the same. 



Contract of sale may be made in any one of the 
following modes- 

 

  

There may be immediate 
delivery of goods, but the 
price to be paid at some 
future date. 

There may be immediate 
payment of price, but the 
delivery to be made at 
some future date. 

Immediate payment of 
price and the immediate 
delivery of goods. 

The price and delivery of 
goods may be 
postponed. 

The price and delivery of 
goods may be postponed. 

The price and delivery of 
goods may be agreed to be 
made in instalments. 



  

Note: No particular form is necessary for the 
making of a contract of sale. 

 

It may be in any form, e.g.- A contract of sale 
may be made- 

  

a. In writing, or 

b. By words, 

c. Partly in writing & partly by words of mouth, 

d. May be implied from the conduct of parties. 

 

However, if any particular form is prescribed 
by any law, then the contract of sale must be 
made in that particular mode.
 





   

  















  



  



  

  



  



Section 12- Condition and warranty 
Conditions and Warranties [Sec 12(1)] 
Statements that form an integral part of the 
contract are known as “STIPULATIONS”. A 
stipulation gives rise to legal consequences. 

 

 
Meaning of Condition [Sec.12(2)]- 

 The stipulation is essential to the main 
purpose of a contract. 

 The breach of condition gives the aggrieved 
party the right to terminate the contract.  



 

 
 

 
 

     
 
 

Quality of 
Goods 

Price 

Mode of 
Payment 

Place of 
Delivery 

Time of 
Delivery 

Deal 
Done!!! 

 Calvin agreed to supply goods on 1st Sept. 
to Bela based on certain conditions.  

 The non- fulfilment of above mentioned 
can lead the contract to voidable 

 



Meaning of warranty [Sec.12(3)]- 

  warranty is a stipulation which is collateral to 
the main purpose of the contract, and  

 The breach of which gives the aggrieved party a 
right to claim damages but not a right to reject 
goods and to terminate the contract. 

 
 
 

 
 
 
 
 
 
 

 
 

DIFFERENCE BETWEEN CONDITION & WARRANTY 

Best car!!! 
With 

warranty. 

Hi! I want to 
purchase a 

Car!!! 

 A man buys a particular Car which is 
warranted quite to ride and drive.  

 If the Car turns out to be defective the 
buyer’s only remedy is to claim damages, 
unless he has expressly reserved a right to 
return it. 



Category Condition Warranty 

Meaning  Condition is a 

stipulation as to the 

main purpose of the 

contract. 

 Warranty is a 

stipulation 

collateral to the 

main purpose of 

the contract. 

Section  Section 12(2) 
 Section 12(3) 

Scope  Condition is a wider 

term. 

 Warranty is smaller 

and so its scope. 

Consequen
ces of 
breach 

 

 Breach of condition 
can repudiate the 
contract. 

 

 Breach of warranty 
does not repudiate 
the contract, at the 
most a claim for 
damages can be 
made. 

Interchang

e-ability 

 U/s 13(1) a buyer 

can opt to treat a 

condition as a 

warranty and have a 

recourse to a 

smaller remedy of 

claiming 

compensation only. 

 Warranty can never 

be treated as a 

condition. 



 
 
 
 
 
 

 
 

 

Compulsor
y 
Interchang
e-ability 
U/S 13(2) 

 

U/S 13(2) where the 
contract of sale is not 
severable (divisible) 
and the buyer has 
accepted part goods, 
the breach of 
condition is to be 
compulsorily treated 
as breach of warranty. 

 

No such compulsion 
exists for a warranty 
to be treated as a 
condition.  

 



  



  



  



 

 

UPPCS-J 2022 Toppers 

UPPCS-J Topper – 

Edzorbian Aparna Singh 

UPPCS-J Topper –   

Edzorbian Akanksha Pushkar 

UPPCS-J Topper – 

Edzorbian Yashi Pandey 

 

UPPCS-J Topper – 

Edzorbian Karishma 

Sehdev 

UPPCS-J Topper – 

Edzorbian Aditya Nath 

Sharma 

UPPCS-J Topper – 

Edzorbian Satyabhama 

Kaushikei 



 

https://forms.gle/4HppzzdtUKvhb1Ug7
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